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This	 brochure	 provides	 information	 about	 the	 qualifications	 and	 business	 practices	 of	 Integral	
Investment	Advisors,	Inc.	dba	Integral	Wealth	Management.	If	clients	have	any	questions	about	the	
contents	of	this	brochure,	please	contact	us	at	(209)	633-3101,	or	email	info@integral-wealth.com.	
The	information	in	this	brochure	has	not	been	approved	or	verified	by	the	United	States	Securities	
and	Exchange	Commission	or	by	any	State	Securities	Authority.	Additional	 information	about	our	
firm	is	also	available	on	the	SEC’s	website	at	www.adviserinfo.sec.gov	by	searching	CRD	#146569.	
	
Please	note	 that	 the	use	 of	 the	 term	 “registered	 investment	 adviser”	 and	description	 of	 our	 firm	
and/or	our	associates	as	“registered”	does	not	imply	a	certain	level	of	skill	or	training.	Clients	are	
encouraged	to	review	this	Brochure	and	Brochure	Supplements	for	our	firm’s	associates	who	advise	
clients	for	more	information	on	the	qualifications	of	our	firm	and	our	employees.	

http://www.integral-wealth.com/
mailto:info@integral-wealth.com
http://www.adviserinfo.sec.gov/
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Item	2:	Material	Changes	

	
	
Integral	Wealth	Management	is	required	to	notify	clients	of	any	information	that	has	changed	since	
the	last	annual	update	of	the	Firm	Brochure	(“Brochure”)	that	may	be	important	to	them.	Clients	can	
request	a	full	copy	of	our	Brochure	or	contact	us	with	any	questions	that	they	may	have	about	the	
changes.	
	
Since	the	last	annual	amendment	filed	on	02/24/2023	we	have	the	following	material	changes	to	
report:	
	

• Pursuant	to	the	merger	of	Charles	Schwab	&	Co,	Inc.	(“Schwab”)	and	TD	Ameritrade,	Inc.,	(“TD	
Ameritrade”)	Clients	that	previously	custodied	assets	with	TD	will	now	be	custodied	under	
Schwab.	Please	see	Item	12	and	14	for	more	information	on	Schwab’s	brokerage	practices.		
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Item	4:	Advisory	Business	

	
	
Integral	 Investment	 Advisors,	 Inc.	 dba	 Integral	 Wealth	 Management	 (“our	 firm”	 and	 “we”)	 is	 a	
California	corporation	registered	as	an	investment	adviser	under	the	oversight	of	the	Securities	and	
Exchange	 Commission.	 Our	 principal	 place	 of	 business	 is	 located	 in	 Turlock,	 California.	 Jodi	 Ann	
Karambela	 is	 the	President	of	 Integral	 Investment	Advisors,	 Inc.	which	 she	 founded	 in	2008.	Ms.	
Karambela	is	the	majority	owner	and	Michael	Abram,	Vice	President	and	Chief	Compliance	Officer,	is	
a	minority	owner.	
 
The	purpose	of	this	Brochure	is	to	disclose	the	conflicts	of	interest	associated	with	the	investment	
transactions,	compensation	and	any	other	matters	related	to	investment	decisions	made	by	our	firm	
or	its	representatives.	As	a	fiduciary,	it	is	our	duty	to	always	act	in	the	client’s	best	interest.	This	is	
accomplished	 in	part	by	knowing	our	client.	Our	 firm	has	established	a	service-oriented	advisory	
practice	with	open	 lines	of	 communication	 for	many	different	 types	of	 clients	 to	help	meet	 their	
financial	goals	while	remaining	sensitive	to	risk	tolerance	and	time	horizons.	Working	with	clients	to	
understand	their	investment	objectives	while	educating	them	about	our	process,	facilitates	the	kind	
of	working	relationship	we	value.	
	
Types	of	Advisory	Services	Offered	
	
Investment	Management:	
	
Our	firm	specializes	in	designing	diversified	portfolios	that	illustrate	a	client’s	financial	objectives	and	
individual	goals.	Our	investment	style	is	highly	customized	to	our	client’s	risk	tolerance,	maximizing	the	
preservation	of	capital	and	after-tax	total	return.	All	portfolio	decisions	are	made	in	accordance	with	
each	client’s	suitability	profile.		
	
Our	 primary	 focus	 is	 providing	 structured	 portfolio	management	 using	 asset	 allocation.	We	 have	 a	
strong	bias	towards	constructing	total	return	portfolios	and	have	a	tactical	slant	in	sectors	that	have	long	
term	growth	potential.	We	use	a	“Top	Down”	approach	when	assessing	portfolio	weightings	 to	 take	
advantage	of	trends	in	the	economy,	while	still	maintaining	a	diversified	approach.	In	addition,	as	part	
of	our	Investment	Management	service,	our	firm	will	provide	financial	planning	on	an	as-needed	basis	
depending	on	a	number	of	factors	including	the	client’s	financial	condition,	current	situation,	and	future	
priorities.	This	service	is	designed	to	assist	clients	in	reaching	their	financial	goals	through	developing	
comprehensive	financial	plans	and	analyses.			

		
Financial	Planning	&	Consulting:	

	
Our	firm	provides	a	variety	of	standalone	financial	planning	services	to	help	advise	clients	on	how	to	
reach	 their	 financial	 goals	 through	 developing	 comprehensive	 financial	 plans	 and	 analyses.	 	We	
collaborate	with	clients	to	understand	their	current	financial	condition	and	future	priorities.		Careful	
analysis	 is	 conducted	 that	 illustrates	 the	 likelihood	 of	 reaching	 future	 goals	 after	 taking	 various	
courses	of	action.		A	recommendation	is	made	that	best	balances	the	current	and	future	priorities	for	
the	client	as	well	as	the	plan’s	likelihood	for	success.	Financial	plans	are	reviewed	periodically	and	
updated	as	appropriate	when	there	are	changes	to	a	client’s	financial	condition	and	goals.		Sometimes	
the	 comprehensive	nature	 of	 the	plan	 lends	 itself	 to	 collaborating	with	 a	 client’s	 estate	 planning	
attorney	or	accountant	on	estate	planning	or	tax	planning	projects.	
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Retirement	Plan	Consulting:	
	

Our	 firm	provides	 retirement	 plan	 consulting	 services	 to	 employer	 plan	 sponsors	 on	 an	 ongoing	
basis.	Generally,	such	consulting	services	consist	of	assisting	employer	plan	sponsors	in	establishing,	
monitoring	and	reviewing	their	company's	participant-directed	retirement	plan.	As	the	needs	of	the	
plan	sponsor	dictate,	areas	of	advising	may	include:	
	

• Establishing	an	Investment	Policy	Statement	–	Our	firm	will	assist	in	the	development	of	a	
statement	 that	 summarizes	 the	 investment	 goals	 and	 objectives	 along	 with	 the	 broad	
strategies	to	be	employed	to	meet	the	objectives.		

• Investment	 Options	 –	 Our	 firm	 will	 work	 with	 the	 Plan	 Sponsor	 to	 evaluate	 existing	
investment	options	and	make	recommendations	for	appropriate	changes.	

• Asset	Allocation	and	Portfolio	Construction	–	Our	firm	will	develop	strategic	asset	allocation	
models	to	aid	Participants	in	developing	strategies	to	meet	their	investment	objectives,	time	
horizon,	financial	situation	and	tolerance	for	risk.	

• Investment	Monitoring	 –	 Our	 firm	will	 monitor	 the	 performance	 of	 the	 investments	 and	
notify	the	client	in	the	event	of	over/underperformance	and	in	times	of	market	volatility.	

• Participant	 Education	 –	 Our	 firm	will	 provide	 opportunities	 to	 educate	 plan	 participants	
about	their	retirement	plan	offerings,	different	investment	options,	and	general	guidance	on	
allocation	strategies.	

	
In	providing	services	for	retirement	plan	consulting,	our	firm	does	not	provide	any	advisory	services	
with	respect	to	the	following	types	of	assets:	employer	securities,	real	estate	(excluding	real	estate	
funds	and	publicly	traded	REITS),	participant	 loans,	non-publicly	traded	securities	or	assets,	other	
illiquid	investments,	or	brokerage	window	programs	(collectively,	“Excluded	Assets”).	All	retirement	
plan	consulting	services	shall	be	in	compliance	with	the	applicable	state	laws	regulating	retirement	
consulting	services.	This	applies	to	client	accounts	that	are	retirement	or	other	employee	benefit	plans	
(“Plan”)	governed	by	the	Employee	Retirement	Income	Security	Act	of	1974,	as	amended	(“ERISA”).	If	
the	client	accounts	are	part	of	a	Plan,	and	our	firm	accepts	appointment	to	provide	services	to	such	
accounts,	our	firm	acknowledges	its	fiduciary	standard	within	the	meaning	of	Section	3(21)	of	ERISA	
as	designated	by	the	Retirement	Plan	Consulting	Agreement	with	respect	to	the	provision	of	services	
described	therein.	
	
Tailoring	of	Advisory	Services	

	
For	Investment	Management	clients,	our	firm	constructs	portfolios	to	match	each	client’s	unique	risk	
tolerance,	 financial	 objectives,	 and	 individual	 requirements.	We	believe	 that	 our	 approach	better	
enables	 our	 clients	 to	meet	 their	 financial	 goals.	 Once	 an	 individual	 client’s	 suitability	 profile	 is	
obtained,	we	are	disciplined	about	rebalancing	the	investment	portfolio.	Conversely,	our	firm	will	
offer	general	investment	advice	to	our	Financial	Planning	and	Retirement	Plan	Consulting	clients.	
		
Each	Investment	Management	client	has	the	opportunity	to	place	reasonable	restrictions	on	the	types	
of	investments	to	be	held	in	the	portfolio.	Restrictions	on	investments	in	certain	securities	or	types	
of	 securities	may	 not	 be	 possible	 due	 to	 the	 level	 of	 difficulty	 this	would	 entail	 in	managing	 the	
account	and	may	result	in	our	firm	requesting	the	client	engage	with	our	firm	on	a	non-discretionary	
basis	instead.	

	
Participation	in	Wrap	Fee	Programs	
	
Our	firm	does	not	offer	or	sponsor	a	wrap	fee	program.		
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Regulatory	Assets	Under	Management	
	
Our	firm	manages	$32,315,796	on	a	non-discretionary	basis	and	$226,664,269	on	a	discretionary	
basis	as	of	December	31,	2023.	
	

	
Item	5:	Fees	&	Compensation	

	
	
Compensation	for	Our	Advisory	Services	
	
Investment	Management	Fees:	
	
In	consideration	of	the	Investment	Management	services	provided	by	our	firm,	clients	pay	our	firm	
an	 annual	 fee	 quarterly	 in	 arrears.	 Fees	will	 be	 deducted	 directly	 by	 the	 custodian	 from	 client’s	
accounts	unless	 otherwise	 agreed.	The	 fee	will	 be	 equal	 to	 the	 agreed	 respective	percentage	per	
annum,	based	on	the	average	daily	market	values	of	the	managed	accounts	for	the	actual	number	of	
days	in	the	previous	quarter,	offset	by	five	(5)	business	days.	
	
The	maximum	annual	fee	charged	will	not	exceed	1.50%.	Fees	to	be	assessed	will	be	outlined	in	the	
advisory	agreement	to	be	signed	by	the	Client	when	we	begin	our	professional	relationship.	Unless	
otherwise	noted	in	writing,	our	firm	bills	on	cash.	
	
For	purposes	of	determining	value,	securities	and	other	instruments	traded	on	a	market	for	which	
actual	transaction	prices	are	publicly	reported	shall	be	valued	at	the	last	reported	sale	price	on	the	
principal	market	in	which	they	are	traded	(or,	if	there	shall	be	no	sales	on	such	date,	then	at	the	mean	
between	the	closing	bid	and	asked	prices	on	such	date).	 	Notwithstanding	the	above,	our	fees	are	
generally	negotiable.	As	part	of	this	process,	Clients	understand	the	following:	
	

a) The	client’s	independent	custodian	sends	statements	at	least	quarterly	showing	the	market	
values	for	each	security	included	in	the	assets	and	all	account	disbursements,	including	the	
amount	 of	 the	 advisory	 fees	 paid	 to	 our	 firm.	 Clients	 should	 verify	 the	 accuracy	 of	 these	
calculations;	

b) Clients	will	provide	authorization	permitting	our	firm	to	be	directly	paid	by	these	terms.	Our	
firm	will	send	an	invoice	directly	to	the	custodian;	and	

c) If	 our	 firm	 sends	 a	 copy	 of	 our	 invoice	 to	 the	 client,	 legend	 urging	 the	 comparison	 of	
information	 provided	 in	 our	 statement	 with	 those	 from	 the	 qualified	 custodian	 will	 be	
included.	

	
Financial	Planning	Fees:	
	
Our	firm	charges	on	a	flat	fee	basis	for	Financial	Planning	services.		The	total	estimated	fee,	as	well	as	
the	ultimate	fee	charged,	is	based	on	the	scope	and	complexity	of	our	engagement	with	the	client.		
Flat	fees	range	from	$1,500	to	$10,000.	
	
Our	firm	will	invoice	clients	for	this	service	upon	delivery	of	their	plan.	All	invoices	are	due	within	10	
days	of	financial	plan	being	delivered.	Our	firm	may	make	special	arrangements	with	clients	wishing	
to	retain	financial	planning	as	an	ongoing	service.	However,	our	firm	will	not	require	a	retainer	in	
excess	of	$1,200	when	services	cannot	be	rendered	in	six	months.		
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The	planning	fee	also	includes	the	time	and	activities	necessary	to	work	with	client’s	attorney	and/or	
accountant	in	reaching	agreement	on	solutions,	as	well	as	implementing	all	appropriate	documents.	
We	are	not	responsible	for	attorney	or	accountant	fees	charged	to	clients	as	a	result	of	the	above	
activities.		
	
Retirement	Plan	Consulting:	
	
Our	Retirement	Plan	Consulting	services	are	billed	a	fee	based	on	the	percentage	of	Plan	assets	under	
management.	Fees	based	on	a	percentage	of	managed	Plan	assets	will	not	exceed	1.50%.	The	fee-
paying	arrangements	will	be	determined	on	a	case-by-case	basis	and	will	be	detailed	in	the	signed	
consulting	agreement.	
	
Other	Types	of	Fees	&	Expenses	

	
Clients	 will	 incur	 transaction	 fees	 for	 trades	 executed	 by	 their	 chosen	 custodian,	 via	 individual	
transaction	charges.	These	transaction	fees	are	separate	from	our	firm’s	advisory	fees	and	will	be	
disclosed	by	the	chosen	custodian.	Charles	Schwab	&	Co.,	Inc.	(“Schwab”),	does	not	charge	transaction	
fees	for	U.S.	listed	equities	and	exchange	traded	funds.	
	
Clients	may	 also	pay	holdings	 charges	 imposed	by	 the	 chosen	 custodian	 for	 certain	 investments,	
charges	 imposed	 directly	 by	 a	mutual	 fund,	 index	 fund,	 or	 exchange	 traded	 fund,	which	 shall	 be	
disclosed	 in	 the	 fund’s	 prospectus	 (i.e.,	 fund	management	 fees,	 initial	 or	 deferred	 sales	 charges,	
mutual	 fund	 sales	 loads,	 12b-1	 fees,	 surrender	 charges,	 variable	 annuity	 fees,	 IRA	 and	 qualified	
retirement	plan	fees,	and	other	fund	expenses),	mark-ups	and	mark-downs,	spreads	paid	to	market	
makers,	fees	for	trades	executed	away	from	custodian,	wire	transfer	fees	and	other	fees	and	taxes	on	
brokerage	accounts	and	securities	transactions.	Our	firm	does	not	receive	a	portion	of	these	fees.	
	
Termination	&	Refunds	
	
Either	 party	 may	 terminate	 the	 Investment	 Advisory	 Agreement	 signed	 with	 our	 firm	 for	 our	
Investment	 Management	 services	 in	 writing	 at	 any	 time.	 Upon	 notice	 of	 termination	 pro-rata	
advisory	 fees	 for	services	rendered	to	 the	point	of	 termination	will	be	charged	contingent	on	 the	
number	of	days	the	account	was	open	during	the	quarter.	If	advisory	fees	cannot	be	deducted,	our	
firm	will	send	an	invoice	for	due	advisory	fees	to	the	client.	
	
Financial	 Planning	 clients	 may	 terminate	 their	 agreement	 at	 any	 time	 before	 the	 delivery	 of	 a	
financial	plan	by	providing	written	notice.	For	purposes	of	calculating	fees,	all	work	performed	by	us	
up	to	the	point	of	 termination	shall	be	calculated	at	 the	hourly	 fee	currently	 in	effect.	Clients	will	
receive	an	invoice	based	on	the	time	and	effort	expended	by	our	firm.	
	
Either	party	may	terminate	the	Retirement	Planning	Consulting	Agreement	at	any	time	by	providing	
written	notice	to	the	other	party.	Clients	will	be	charged	on	a	pro-rata	basis	which	takes	into	account	
work	completed	by	our	firm	on	behalf	of	the	client.	Clients	will	incur	charges	for	bona	fide	advisory	
services	rendered	up	to	the	point	of	termination	(determined	as	receipt	of	said	written	notice)	and	
such	fees	will	be	due	and	payable	by	the	client.	
	
Commissionable	Securities	Sales	
	
Our	firm	is	a	fee-only	investment	advisory	firm	paid	on	a	percentage	of	client	assets	managed.	This	
means	that	no	supervised	person	associated	with	us	receives	or	accepts	any	compensation	for	the	
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sale	of	securities	or	investment	products.	Our	firm	believe	this	method	of	compensation	minimizes	
conflicts	of	interest.	
	

	
Item	6:	Performance-Based	Fees	&	Side-By-Side	Management	

	
	
Our	firm	does	not	charge	performance-based	fees.	

	
	

Item	7:	Types	of	Clients	&	Account	Requirements	
	

	
We	 do	 not	 have	 any	 set	 asset	 requirements	 for	 opening	 or	 maintaining	 accounts	 and	 provide	
investment	advice	to	the	following	types	of	clients:	

• High	Net	Worth	Individuals;	
• Individuals	(other	than	High	Net	Worth	individuals);	
• Charitable	Organizations;	
• Pension	and	Profit	Sharing	Plans;	

	
Because	each	client	is	unique,	we	encourage	involvement	in	the	planning	and	processes	involved	in	
the	management	of	client	accounts.	Such	involvement	does	not	have	to	be	time	consuming,	however	
we	want	our	clients	to	remain	informed	and	have	a	sense	of	security	about	their	investments.	

	
	

Item	8:	Methods	of	Analysis,	Investment	Strategies	&	Risk	of	Loss	
	
	

We	offer	advice	on	investments	primarily	including	(but	not	limited	to)	the	following:	
• Equity	securities	such	as:	

o Exchange-listed	securities	including	stocks	and	Exchange	Traded	Products	such	as	
ETFs.	

o Securities	traded	over-the-counter	
o Foreign	issuers	

• Corporate	debt	securities	(other	than	commercial	paper)	
• Commercial	paper	
• Certificates	of	deposit	
• Municipal	debt	securities	
• Investment	company	securities	such	as:	

o Mutual	fund	shares	
• United	States	government	debt	securities	
• Options	contracts	on:	

o Securities	
	
The	primary	 investment	 strategies	used	 to	 implement	 investment	 advice	 given	 to	 clients	 include	
long-term	(securities	held	at	least	one	year)	and	short-term	(securities	sold	within	a	year)	purchases,	
taking	into	consideration	a	client’s	tax	situation	when	buying	or	selling	securities	and	mutual	funds.	
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Our	firm	primarily	researches	and	analyzes	securities	using	fundamental	and	technical	methods.	The	
main	 sources	 of	 information	 we	 rely	 upon	 when	 researching	 and	 analyzing	 securities	 include	
traditional	 research	 materials	 such	 as	 financial	 newspapers	 and	 magazines;	 research	 materials	
prepared	 by	 others;	 filings	 with	 the	 Securities	 and	 Exchange	 Commission;	 and	 company	 press	
releases.	
	
Risk	of	Loss	
	
Our	 firm	will	 use	 our	 best	 judgment	 and	 good	 faith	 efforts	 in	 rendering	 services	 to	 our	 clients.	
However,	we	cannot	warrant	or	guarantee	any	particular	level	of	account	performance,	or	that	an	
account	will	be	profitable	over	time.	Not	every	investment	decision	or	recommendation	made	by	us	
will	be	profitable.	Clients	assume	all	market	risk	involved	in	the	investment	of	account	assets	under	
the	Investment	Advisory	Agreement	and	understand	that	investment	decisions	made	for	this	account	
are	subject	to	various	market,	currency,	economic,	political,	and	business	risks.	However,	nothing	in	
our	Agreement	shall	relieve	us	from	any	responsibility	or	liability	we	may	have	under	state	or	federal	
statutes.	Clients	should	note	that	investing	in	securities	involves	risk	of	loss	that	clients	should	be	
prepared	 to	bear.	As	noted	above,	while	 the	stock	market	may	 increase	and	 the	account(s)	could	
enjoy	a	gain,	it	is	also	possible	that	the	stock	market	may	decrease	and	the	account(s)	could	suffer	a	
loss.	It	is	important	that	clients	understand	the	risks	associated	with	investing	in	the	stock	market,	
and	that	their	assets	are	appropriately	diversified	in	investments.	Clients	are	encouraged	to	ask	our	
firm	any	questions	regarding	their	risk	tolerance.			
	
Description	of	Material,	Significant	or	Unusual	Risks		
	
While	 all	 investing	 involves	 risks	 and	 losses	 can	 and	will	 occur,	 our	 advisory	 services	 generally	
recommend	a	broad	and	diversified	allocation	of	equities,	ETFs,	and	mutual	funds	thereby	reducing	
specific	risks	associated	with	a	concentrated	or	undiversified	portfolio.	

	
	

Item	9:	Disciplinary	Information	
	

	
Our	firm	is	required	to	disclose	all	material	facts	regarding	any	legal	or	disciplinary	event	that	would	
be	 material	 to	 your	 evaluation	 of	 our	 firm	 or	 the	 integrity	 of	 our	 management.	 We	 have	 no	
information	to	disclose	applicable	to	this	item.	
	

	
Item	10:	Other	Financial	Industry	Activities	&	Affiliations	

	
	
Our	 firm	does	not	participate	 in	any	other	material	 activities	and	has	no	other	 financial	 industry	
affiliations	to	disclose.	
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Item	11:	Code	of	Ethics,	Participation	or	Interest	in		

Client	Transactions	&	Personal	Trading	
	
	

We	have	a	Code	of	Ethics	which	all	employees	are	required	to	follow.	The	Code	of	Ethics	outlines	proper	
conduct	related	to	all	services	provided	to	clients.	Prompt	reporting	of	internal	violations	is	mandatory.	
Our	chief	compliance	officer	regularly	evaluates	employee	performance	to	ensure	compliance	with	the	
Code	of	Ethics.	A	copy	of	the	Code	of	Ethics	is	available	to	any	client	or	prospective	client	upon	request.	
	
Individuals	associated	with	our	firm	may	buy	and	sell	some	of	the	same	securities	for	their	personal	
accounts	 that	we	 buy	 and	 sell	 for	 our	 clients.	 In	 general,	we	 attempt	 to	 avoid	 trading	 securities	 in	
personal	accounts	during	the	same	trading	day	that	we	are	trading	the	same	position	in	client	accounts.		
If,	however,	the	transaction	is	going	to	be	aggregated	into	a	block	trade,	then	we	may	include	ourselves	
in	that	aggregated	trade.		In	all	other	instances,	where	appropriate,	we	will	purchase	a	security	for	all	
client	 accounts	 for	which	 the	 investment	 is	 appropriate	 before	 purchasing	 any	 of	 the	 securities	 for	
personal	account(s)	and,	 likewise,	when	determining	that	securities	should	be	sold,	will	cause	these	
securities	to	be	sold	from	all	client	accounts	prior	to	permitting	the	selling	of	the	securities	from	personal	
account(s).	In	some	cases,	we	may	buy	or	sell	securities	in	personal	accounts	for	reasons	not	related	to	
the	strategies	adopted	by	our	clients.	
	
When	we	 have	 been	 newly	 engaged	 by	 an	 Investment	Management	 client	 for	whom	we	 expect	 to	
recommend	securities	in	which	individuals	associated	with	our	firm	hold	a	substantial	position,	we	will	
notify	the	new	client	of	our	policies	in	respect	to	trading	in	personal	accounts.	We	will	disclose	to	our	
clients	any	material	conflict	of	interest	relating	to	us,	our	representatives,	or	any	of	our	employees	which	
could	reasonably	be	expected	to	impair	the	rendering	of	unbiased	and	objective	advice.	
	

	
Item	12:	Brokerage	Practices	

	
	

Custodian	&	Brokers	Used	
	
Our	 firm	 does	 not	maintain	 custody	 of	 client	 assets	 (although	 our	 firm	may	 be	 deemed	 to	 have	
custody	of	client	assets	if	given	the	authority	to	withdraw	assets	from	client	accounts.	See	Item	15	
Custody,	below).	Client	assets	must	be	maintained	in	an	account	at	a	“qualified	custodian,”	generally	
a	broker-dealer	or	bank.	Our	firm	recommends	that	clients	use	the	Schwab	Advisor	Services	division	
of	 Charles	 Schwab	&	 Co.	 Inc.	 (“Schwab”),	 a	 FINRA-registered	 broker-dealer,	 member	 SIPC,	 as	 the	
qualified	custodian.	Our	firm	is	independently	owned	and	operated,	and	not	affiliated	with	Schwab.	
Schwab	will	hold	client	assets	in	a	brokerage	account	and	buy	and	sell	securities	when	instructed.	
While	our	firm	recommends	that	clients	use	Schwab	as	custodian/broker,	clients	will	decide	whether	
to	do	so	and	open	an	account	with	Schwab	by	entering	into	an	account	agreement	directly	with	them.	
Our	firm	does	not	open	the	account.	Even	though	the	account	is	maintained	at	Schwab,	our	firm	can	
still	use	other	brokers	to	execute	trades,	as	described	in	the	next	paragraph.	
	
How	Brokers/Custodians	Are	Selected	
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Our	 firm	 seeks	 to	 recommend	 a	 custodian/broker	 who	 will	 hold	 client	 assets	 and	 execute	
transactions	 on	 terms	 that	 are	 overall	 most	 advantageous	 when	 compared	 to	 other	 available	
providers	and	their	services.	A	wide	range	of	factors	are	considered,	including,	but	not	limited	to:	

• combination	of	transaction	execution	services	along	with	asset	custody	services	(generally	
without	a	separate	fee	for	custody)	

• capability	to	execute,	clear	and	settle	trades	(buy	and	sell	securities	for	client	accounts)	
• capabilities	to	facilitate	transfers	and	payments	to	and	from	accounts	(wire	transfers,	check	

requests,	bill	payment,	etc.)	
• breadth	 of	 investment	 products	 made	 available	 (stocks,	 bonds,	 mutual	 funds,	 exchange	

traded	funds	(ETFs),	etc.)	
• availability	of	investment	research	and	tools	that	assist	in	making	investment	decisions		
• quality	of	services	
• competitiveness	of	the	price	of	those	services	(commission	rates,	margin	interest	rates,	other	

fees,	etc.)	and	willingness	to	negotiate	them	
• reputation,	financial	strength	and	stability	of	the	provider	
• prior	service	to	our	firm	and	our	other	clients	
• availability	 of	 other	 products	 and	 services	 that	 benefit	 our	 firm,	 as	 discussed	 below	 (see	

“Products	&	Services	Available	from	Schwab”)	
	
Custody	&	Brokerage	Costs	
	
Schwab	generally	does	not	charge	a	separate	fee	for	custody	services,	but	is	compensated	by	charging	
commissions	 or	 other	 fees	 to	 clients	 on	 trades	 that	 are	 executed	 or	 that	 settle	 into	 the	 Schwab	
account.	 In	addition	 to	commissions,	Schwab	charges	a	 flat	dollar	amount	as	a	 “prime	broker”	or	
“trade	away”	fee	for	each	trade	that	our	firm	has	executed	by	a	different	broker-dealer	but	where	the	
securities	bought	or	the	funds	from	the	securities	sold	are	deposited	(settled)	into	a	Schwab	account.	
These	fees	are	in	addition	to	the	commissions	or	other	compensation	paid	to	the	executing	broker-
dealer.	Because	of	this,	in	order	to	minimize	client	trading	costs,	our	firm	has	Schwab	execute	most	
trades	for	the	accounts.	
	
Products	&	Services	Available	from	Schwab	
	
Schwab	Advisor	Services	is	Schwab’s	business	serving	independent	investment	advisory	firms	like	
our	 firm.	 They	 provide	 our	 firm	 and	 clients	 with	 access	 to	 its	 institutional	 brokerage	 –	 trading,	
custody,	reporting	and	related	services	–	many	of	which	are	not	typically	available	to	Schwab	retail	
customers.	 Schwab	 also	 makes	 available	 various	 support	 services.	 Some	 of	 those	 services	 help	
manage	or	administer	our	client	accounts	while	others	help	manage	and	grow	our	business.	Schwab’s	
support	services	are	generally	available	on	an	unsolicited	basis	(our	firm	does	not	have	to	request	
them)	and	at	no	charge	to	our	firm.	The	availability	of	Schwab’s	products	and	services	is	not	based	
on	the	provision	of	particular	investment	advice,	such	as	purchasing	particular	securities	for	clients.	
Here	is	a	more	detailed	description	of	Schwab’s	support	services:	
	
Services	that	Benefit	Clients	
	
Schwab’s	institutional	brokerage	services	include	access	to	a	broad	range	of	investment	products,	
execution	of	securities	transactions,	and	custody	of	client	assets.	The	investment	products	available	
through	 Schwab	 include	 some	 to	which	our	 firm	might	not	 otherwise	have	 access	 or	 that	would	
require	 a	 significantly	 higher	 minimum	 initial	 investment	 by	 firm	 clients.	 Schwab’s	 services	
described	in	this	paragraph	generally	benefit	clients	and	their	accounts.	
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Services	that	May	Not	Directly	Benefit	Clients		
	
Schwab	also	makes	available	other	products	and	services	that	benefit	our	firm	but	may	not	directly	
benefit	clients	or	their	accounts.	These	products	and	services	assist	in	managing	and	administering	
our	client	accounts.	They	include	investment	research,	both	Schwab’s	and	that	of	third	parties.	This	
research	may	be	used	to	service	all	or	some	substantial	number	of	client	accounts,	including	accounts	
not	maintained	at	Schwab.	In	addition	to	investment	research,	Schwab	also	makes	available	software	
and	other	technology	that:	

• provides	access	 to	client	account	data	(such	as	duplicate	 trade	confirmations	and	account	
statements);	

• facilitates	trade	execution	and	allocate	aggregated	trade	orders	for	multiple	client	accounts;	
• provides	pricing	and	other	market	data;	
• facilitates	payment	of	our	fees	from	our	clients’	accounts;	and	
• assists	with	back-office	functions,	recordkeeping	and	client	reporting.	

	
Services	that	Generally	Benefit	Only	Our	Firm		
	
Schwab	 also	 offers	 other	 services	 intended	 to	 help	 manage	 and	 further	 develop	 our	 business	
enterprise.	These	services	include:	

• educational	conferences	and	events	
• technology,	compliance,	legal,	and	business	consulting;	
• publications	and	conferences	on	practice	management	and	business	succession;	and	
• access	to	employee	benefits	providers,	human	capital	consultants	and	insurance	providers.	

	
Schwab	may	provide	some	of	these	services	itself.	In	other	cases,	Schwab	will	arrange	for	third-party	
vendors	to	provide	the	services	to	our	firm.	Schwab	may	also	discount	or	waive	fees	for	some	of	these	
services	or	pay	all	or	a	part	of	a	 third	party’s	 fees.	Schwab	may	also	provide	our	 firm	with	other	
benefits,	such	as	occasional	business	entertainment	for	our	personnel.	
	
Irrespective	of	direct	or	indirect	benefits	to	our	client	through	Schwab,	our	firm	strives	to	enhance	
the	client	experience,	help	clients	reach	their	goals	and	put	client	interests	before	that	of	our	firm	or	
associated	persons.	
	
Our	Interest	in	Schwab’s	Services.	
	
The	availability	of	these	services	from	Schwab	benefits	our	firm	because	our	firm	does	not	have	to	
produce	 or	 purchase	 them.	 Our	 firm	 does	 not	 have	 to	 pay	 for	 these	 services,	 and	 they	 are	 not	
contingent	upon	committing	any	specific	amount	of	business	to	Schwab	in	trading	commissions	or	
assets	in	custody.		
	
In	light	of	our	arrangements	with	Schwab,	a	conflict	of	interest	exists	as	our	firm	may	have	incentive	
to	 require	 that	 clients	 maintain	 their	 accounts	 with	 Schwab	 based	 on	 our	 interest	 in	 receiving	
Schwab’s	services	that	benefit	our	firm	rather	than	based	on	client	interest	in	receiving	the	best	value	
in	custody	services	and	the	most	favorable	execution	of	transactions.	As	part	of	our	fiduciary	duty	to	
our	clients,	our	firm	will	endeavor	at	all	times	to	put	the	interests	of	our	clients	first.	Clients	should	
be	aware,	however,	that	the	receipt	of	economic	benefits	by	our	firm	or	our	related	persons	creates	
a	potential	conflict	of	interest	and	may	indirectly	influence	our	firm’s	choice	of	Schwab	as	a	custodial	
recommendation.	 Our	 firm	 examined	 this	 potential	 conflict	 of	 interest	 when	 our	 firm	 chose	 to	
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recommend	Schwab	and	have	determined	that	the	recommendation	is	in	the	best	interest	of	our	firm’s	
clients	and	satisfies	our	fiduciary	obligations,	including	our	duty	to	seek	best	execution.	
	
In	seeking	best	execution,	the	determinative	factor	is	not	the	lowest	possible	cost,	but	whether	the	
transaction	represents	the	best	qualitative	execution,	 taking	 into	consideration	the	 full	range	of	a	
broker-dealer’s	services,	including	the	value	of	research	provided,	execution	capability,	commission	
rates,	and	responsiveness.	Although	our	firm	will	seek	competitive	rates,	to	the	benefit	of	all	clients,	
our	firm	may	not	necessarily	obtain	the	lowest	possible	commission	rates	for	specific	client	account	
transactions.	Our	firm	believes	that	the	selection	of	Schwab	as	a	custodian	and	broker	 is	 the	best	
interest	of	our	clients.	It	is	primarily	supported	by	the	scope,	quality	and	price	of	Schwab’s	services,	
and	not	Schwab’s	services	that	only	benefit	our	firm.		
	
	
	

	
Item	13:	Review	of	Accounts	or	Financial	Plans	

	
	
Our	management	personnel	or	financial	advisors	review	accounts	internally	on	at	least	a	quarterly	
basis.	Our	management	or	financial	advisors	review	accounts	with	clients	on	at	least	an	annual	basis	
for	our	Investment	Management	clients	when	they	are	contacted.	The	nature	of	these	reviews	is	to	
ensure	clients’	suitability	profiles	are	up	to	date	and	accounts	are	appropriately	positioned	based	on	
their	objectives,	risk	tolerance,	and	current	economic	conditions.		
	
More	 frequent	 reviews	may	also	be	 triggered	by	a	 change	 in	a	 client’s	 investment	objectives;	 tax	
considerations;	 large	 deposits	 or	 withdrawals;	 large	 sales	 or	 purchases;	 loss	 of	 confidence	 in	
corporate	management;	or,	changes	in	macro-economic	climate.	
	
Financial	 Planning	 clients	 receive	 their	 financial	 plans	 and	 recommendations	 at	 time	 service	 is	
completed.	Depending	on	the	type	of	Financial	Planning	service	requested,	we	will	meet	as	needed	
with	clients	to	discuss	any	potential	changes	to	their	financial	plan.	
	
Retirement	Plan	Consulting	clients	receive	reviews	of	their	retirement	plans	for	the	duration	of	the	
service.	Our	firm	also	provides	ongoing	services	where	clients	are	met	with	upon	their	request	to	
discuss	updates	to	their	plans,	changes	in	their	circumstances,	etc.	Retirement	Plan	Consulting	clients	
do	not	receive	written	or	verbal	updated	reports	regarding	their	plans	unless	they	choose	to	engage	
our	firm	for	ongoing	services.	
	

	
Item	14:	Client	Referrals	&	Other	Compensation	

	
	

Schwab	
Our	firm	receives	economic	benefit	from	Schwab	in	the	form	of	the	support	products	and	services	
made	available	to	our	firm	and	other	independent	investment	advisors	that	have	their	clients	
maintain	accounts	at	Schwab.	These	products	and	services,	how	they	benefit	our	firm,	and	the	
related	conflicts	of	interest	are	described	above	(see	Item	12	–	Brokerage	Practices).	The	availability	
of	Schwab’s	products	and	services	is	not	based	on	our	firm	giving	particular	investment	advice,	
such	as	buying	particular	securities	for	our	clients.	
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Referral	Fees		
	
In	accordance	with	Rule	206	(4)-1	of	the	Investment	Advisers	Act	of	1940,	our	firm	does	not	provide	
cash	 or	 non-cash	 compensation	 directly	 or	 indirectly	 to	 unaffiliated	 persons	 for	 testimonials	 or	
endorsements	(which	include	client	referrals).	

	
	

Item	15:	Custody	
	

	
Deduction	of	Advisory	Fees:	
	
Clients	 receive	 standard	 account	 statements	 from	 the	 custodian	 of	 their	 accounts	 generally	 on	 a	
monthly	 basis,	 but	 in	 any	 event,	 no	 less	 than	 quarterly.	 We	 urge	 all	 clients	 to	 carefully	 review	
statements	from	the	custodian	and	compare	these	to	any	reports	that	we	may	provide	to	you.		Our	
reports	may	vary	 from	custodial	 statements	based	on	accounting	procedures,	 reporting	dates,	or	
valuation	methodologies	of	certain	securities.			
	
We	 shall	 have	 no	 liability	 to	 a	 client	 for	 any	 loss	 or	 other	 harm	 to	 any	 property	 in	 the	 account,	
including	any	harm	to	any	property	in	the	account	resulting	from	the	insolvency	of	the	custodian	or	
any	acts	of	the	agents	or	employees	of	the	custodian	and	whether	or	not	the	full	amount	of	such	loss	
is	covered	by	the	Securities	Investor	Protection	Corporation	(“SIPC”)	or	any	other	insurance	which	
may	 be	 carried	 by	 the	 custodian.	 	 Clients	 should	 understand	 that	 SIPC	 provides	 only	 limited	
protection	for	the	loss	of	property	held	by	a	custodian.			
	
Trustee	for	Client	Accounts:	
	
Representatives	of	our	firm	act	as	a	trustee	to	certain	client	accounts.	As	such,	our	firm	is	deemed	to	
have	custody.	The	client	funds	and	securities	of	which	our	firm	has	custody	are	verified	by	actual	
examination	at	 least	once	during	each	calendar	year	by	an	independent	public	accountant	(“IPA”)	
registered	with	the	Public	Company	Accounting	Oversight	Board	(“PCAOB”),	at	a	time	that	is	chosen	
by	the	accountant	without	prior	notice	or	announcement	to	our	firm	and	that	is	irregular	from	year	
to	year.	Clients	are	encouraged	to	raise	any	questions	with	us	about	the	custody,	safety	or	security	of	
their	assets	and	our	custodial	recommendations.	
	
Third	Party	Money	Movement:	
	
On	February	21,	2017,	 the	SEC	 issued	a	no-action	 letter	 (“Letter”)	with	 respect	 to	Rule	206(4)-2	
(“Custody	Rule”)	under	the	Investment	Advisers	Act	of	1940	(“Advisers	Act”).	The	letter	provided	
guidance	on	the	Custody	Rule	as	well	as	clarified	that	an	adviser	who	has	the	power	to	disburse	client	
funds	to	a	third	party	under	a	standing	letter	of	authorization	(“SLOA”)	is	deemed	to	have	custody.	
As	such,	our	firm	has	adopted	the	following	safeguards	in	conjunction	with	our	custodian:	

• The	 client	provides	 an	 instruction	 to	 the	qualified	 custodian,	 in	writing,	 that	 includes	 the	
client’s	signature,	 the	 third	party’s	name,	and	either	 the	 third	party’s	address	or	 the	 third	
party’s	account	number	at	a	custodian	to	which	the	transfer	should	be	directed.		

• The	client	authorizes	the	investment	adviser,	in	writing,	either	on	the	qualified	custodian’s	
form	or	separately,	to	direct	transfers	to	the	third	party	either	on	a	specified	schedule	or	from	
time	to	time.		
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• The	client’s	qualified	custodian	performs	appropriate	verification	of	the	instruction,	such	as
a	 signature	 review	 or	 other	 method	 to	 verify	 the	 client’s	 authorization,	 and	 provides	 a
transfer	of	funds	notice	to	the	client	promptly	after	each	transfer.

• The	 client	 has	 the	 ability	 to	 terminate	 or	 change	 the	 instruction	 to	 the	 client’s	 qualified
custodian.

• The	investment	adviser	has	no	authority	or	ability	to	designate	or	change	the	identity	of	the
third	 party,	 the	 address,	 or	 any	 other	 information	 about	 the	 third	 party	 contained	 in	 the
client’s	instruction.

• The	investment	adviser	maintains	records	showing	that	the	third	party	is	not	a	related	party
of	the	investment	adviser	or	located	at	the	same	address	as	the	investment	adviser.

• The	client’s	qualified	custodian	sends	the	client,	in	writing,	an	initial	notice	confirming	the
instruction	and	an	annual	notice	reconfirming	the	instruction.

Item	16:	Investment	Discretion	

Clients	have	the	option	of	providing	our	firm	with	investment	discretion	on	their	behalf,	pursuant	to	
an	executed	Investment	Advisory	Agreement.		By	granting	investment	discretion,	clients	authorize	
our	 firm	 to	 execute	 securities	 transactions,	 determine	which	 securities	 are	 bought	 and	 sold,	 and	
decide	 the	 total	 amount	 to	 be	 bought	 and	 sold.	 	 Should	 clients	 grant	 our	 firm	 non-discretionary	
authority,	our	firm	would	be	required	to	obtain	the	client’s	permission	prior	to	effecting	securities	
transactions.		Limitations	may	be	imposed	by	the	client	in	the	form	of	specific	constraints	on	any	of	
these	areas	of	discretion	with	our	firm’s	written	acknowledgement.		 	

Item	17:	Voting	Client	Securities	

Our	firm	does	not	accept	the	proxy	authority	to	vote	client	securities.	Clients	will	receive	proxies	or	
other	solicitations	directly	from	their	custodian	or	a	transfer	agent.	In	the	event	that	proxies	are	sent	
to	our	firm,	our	firm	will	forward	them	to	the	appropriate	client	and	ask	the	party	who	sent	them	to	
mail	them	directly	to	the	client	in	the	future.	Clients	may	call,	write,	or	email	us	to	discuss	questions	
they	may	have	about	particular	proxy	votes	or	other	solicitations.	

Item	18:	Financial	Information	

Our	firm	is	not	required	to	provide	financial	information	in	this	Brochure	because:	
• Our	firm	does	not	require	the	prepayment	of	more	than	$1,200	in	fees	when	services	cannot

be	rendered	within	6	months.
• Our	firm	manages	some	client	assets	on	a	discretionary	basis;	however,	we	have	no	financial

commitments	 which	 would	 impair	 our	 ability	 to	 meet	 the	 contractual	 and	 fiduciary
commitments	to	our	clients.

• Our	firm	has	never	been	the	subject	of	a	bankruptcy	proceeding.
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Item	2:	Educational	Background	&	Business	Experience	
	

	
Jodi	Ann	Karambela	
Year	of	Birth:	1965	
														
Educational	Background:		

• Bachelor	of	Arts	in	Finance,	Glendale	University	
• Certificate	in	Personal	Financial	Planning,	University	of	California,	Berkeley	
• Certified	Financial	Planner	(CFP®),	CFP®	Board	

	
Business	Background:		

• 2008	–	Present		 Integral	Wealth	Management;	Investment	Advisor	Representative	
• 1998	–	2008	 	 Charles	Schwab	&	Co;	Vice	President,	Financial	Consultant	

	
	

Item	3:	Disciplinary	Information1	
	
	

Ms.	 Karambela	 has	 not	 been	 subject	 to	 any	 legal	 or	 disciplinary	 proceedings	 which	 would	 be	
considered	material	 (or	otherwise)	 to	 a	 client’s	 evaluation	of	her	or	 any	of	 the	 services	our	 firm	
provides.	
	

	
Item	4:	Other	Business	Activities	

 
	
Ms.	Karambela	does	not	have	any	outside	business	activities	to	report.	
	

	
Item	5:	Additional	Compensation	

 
	
Ms.	Karambela	does	not	receive	additional	compensation	or	economic	benefit	from	any	third	parties	
for	providing	advisory	services	to	clients	of	our	firm.	
	
	
	
	
	
	

 
1	Note:	Our	firm	may,	under	certain	circumstances,	rebut	the	presumption	that	a	disciplinary	event	is	material.	If	an	event	is	immaterial,	we	are	not	required	
to	disclose	it.	When	we	review	a	legal	or	disciplinary	event	involving	the	advisor	to	determine	whether	it	is	appropriate	to	rebut	the	presumption	of	materiality,	
we	consider	all	of	the	following	factors:	(1)	the	proximity	of	advisor	to	the	advisory	function;	(2)	the	nature	of	the	infraction	that	led	to	the	disciplinary	event;	
(3)	the	severity	of	the	disciplinary	sanction;	and	(4)	the	time	elapsed	since	the	date	of	the	disciplinary	event.	If	we	conclude	that	the	materiality	presumption	
has	been	overcome,	we	prepare	and	maintain	a	file	memorandum	of	our	determination	in	our	records.	We	follow	SEC	rule	204-2(a)(14)(iii)	and	similar	state	
rules.	
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Item	6:	Supervision	

	
	

Michael	Abram,	Chief	Compliance	Officer,	supervises	and	monitors	Ms.	Karambela’s	activities	on	a	
regular	basis	to	ensure	compliance	with	our	firm’s	Code	of	Ethics.	Please	contact	Mr.	Abram	if	you	
have	any	questions	about	Ms.	Karambela’s	brochure	supplement	at	(209)	633-3101.	
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Michael	T.	Abram	

	
	

605	E	Main	Street	
Turlock,	CA	95380	
(209)	633-3101	

www.integral-wealth.com			
	

	
	
	
	
	
	
	
	
	
This	brochure	supplement	provides	information	about	Mr.	Abram	that	supplements	our	brochure.	
You	should	have	received	a	copy	of	that	brochure.	Please	contact	Mr.	Abram	if	you	did	not	receive	
Integral	Investment	Advisors,	Inc.	dba	Integral	Wealth	Management’s	brochure	or	if	you	have	any	
questions	about	the	contents	of	this	supplement.	Additional	information	about	Mr.	Abram	is	available	
on	the	SEC’s	website	at	www.adviserinfo.sec.gov	by	searching	CRD	#6469228.	

http://www.integral-wealth.com/
http://www.adviserinfo.sec.gov/
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Item	2:	Educational	Background	&	Business	Experience	

	
	
Michael	T.	Abram	
Year	of	Birth:	1989	
														
Educational	Background:		

• PhD	Mathematics,	University	of	Southern	California,	2015	
• MA	Mathematics,	University	of	Southern	California,	2012	
• BS	Mathematics,	University	of	the	Pacific,	2011	
• BA	Music,	University	of	the	Pacific,	2011	

	
Business	Background:		

• 04/2015	–	Present	 Integral	Wealth	Management;	Investment	Advisor	Representative	
• 01/2016	–	12/2016	 California	State	University,	Stanislaus;	Part-time	Instructor		
• 08/2011	–	12/2015	 University	of	Southern	California;		

Graduate	Student,	Assistant	Lecturer	
• 06/2013	–	08/2013	 Salt	Lake	Community	College;	Adjunct	Faculty	(Mathematics)	

	
	

Item	3:	Disciplinary	Information2	
	
	

Mr.	Abram	has	not	been	subject	to	any	legal	or	disciplinary	proceedings	which	would	be	considered	
material	(or	otherwise)	to	a	client’s	evaluation	of	him	or	any	of	the	services	our	firm	provides.	
	

	
Item	4:	Other	Business	Activities	

 
	
Mr.	Abram	is	not	involved	in	any	other	investment	related	business	activity. 
	

	
Item	5:	Additional	Compensation	

 
	
Mr.	Abram	does	not	receive	additional	compensation	or	economic	benefit	from	any	third	parties	for	
providing	advisory	services	to	clients	of	our	firm.	
	
	
	
	

 
2	Note:	Our	firm	may,	under	certain	circumstances,	rebut	the	presumption	that	a	disciplinary	event	is	material.	If	an	event	is	immaterial,	we	are	not	required	
to	disclose	it.	When	we	review	a	legal	or	disciplinary	event	involving	the	advisor	to	determine	whether	it	is	appropriate	to	rebut	the	presumption	of	materiality,	
we	consider	all	of	the	following	factors:	(1)	the	proximity	of	advisor	to	the	advisory	function;	(2)	the	nature	of	the	infraction	that	led	to	the	disciplinary	event;	
(3)	the	severity	of	the	disciplinary	sanction;	and	(4)	the	time	elapsed	since	the	date	of	the	disciplinary	event.	If	we	conclude	that	the	materiality	presumption	
has	been	overcome,	we	prepare	and	maintain	a	file	memorandum	of	our	determination	in	our	records.	We	follow	SEC	rule	204-2(a)(14)(iii)	and	similar	state	
rules.	
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Item	6:	Supervision	

	
	

Ms.	Karambela	is	a	principal	of	Integral	Wealth	Management	and	as	such	supervises	and	monitors	
Mr.	Abram’s	activities	on	a	regular	basis	to	ensure	compliance	with	our	firm’s	Code	of	Ethics.	Please	
contact	Ms.	Karambela	if	you	have	any	questions	about	Mr.	Abram’s	brochure	supplement	at	(209)	
633-3101.	
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Mallory	Kole	Sise	

	
605	E	Main	Street	
Turlock,	CA	95380	
(209)	633-3101	

www.integral-wealth.com			
	

	
	
	
	
	
	
	
	
	
This	brochure	supplement	provides	information	about	Ms.	Sise	that	supplements	our	brochure.	You	
should	have	received	a	copy	of	that	brochure.	Please	contact	Mr.	Abram	if	you	did	not	receive	Integral	
Investment	Advisors,	Inc.	dba	Integral	Wealth	Management’s	brochure	or	if	you	have	any	questions	
about	the	contents	of	this	supplement.	Additional	information	about	Ms.	Sise	is	available	on	the	SEC’s	
website	at	www.adviserinfo.sec.gov	by	searching	CRD	#7618624.	
	

http://www.integral-wealth.com/
http://www.adviserinfo.sec.gov/
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Item	2:	Educational	Background	&	Business	Experience	

	
	
Mallory	Kole	Sise	
Year	of	Birth:	2000	
														
Educational	Background:		

• Bachelor	of	Science	in	Business	Administration,	California	State	University	Stanislaus,	2022	
	
Business	Background:		

• 10/2022	–	Present	 Integral	Wealth	Management;	Investment	Advisor	Representative	
• 02/2022	–	10/2022	 Integral	Wealth	Management;	Intern	
• 08/2018	–	05/2022	 California	State	University	Stanislaus;	Full-Time	College	Student	
• 11/2018	–	03/2020	 Crosspoint	Church;	Childcare	Worker	
• 08/2014	–	06/2018	 Thomas	Downey	High	School;	Full-Time	High	School	Student	

	
	

Item	3:	Disciplinary	Information3	
	
	

Ms.	Sise	has	not	been	subject	to	any	legal	or	disciplinary	proceedings	which	would	be	considered	
material	(or	otherwise)	to	a	client’s	evaluation	of	her	or	any	of	the	services	our	firm	provides.	
	

	
Item	4:	Other	Business	Activities	

	
	
Ms.	Sise	does	not	have	any	outside	business	activities	to	report.	
	

	
Item	5:	Additional	Compensation	

	
	
Ms.	Sise	does	not	receive	additional	compensation	or	economic	benefit	 from	any	third	parties	 for	
providing	advisory	services	to	clients	of	our	firm.	
	
	
	
	
	
	
	

 
3	Note:	Our	firm	may,	under	certain	circumstances,	rebut	the	presumption	that	a	disciplinary	event	is	material.	If	an	event	is	immaterial,	we	are	not	required	
to	disclose	it.	When	we	review	a	legal	or	disciplinary	event	involving	the	advisor	to	determine	whether	it	is	appropriate	to	rebut	the	presumption	of	materiality,	
we	consider	all	of	the	following	factors:	(1)	the	proximity	of	advisor	to	the	advisory	function;	(2)	the	nature	of	the	infraction	that	led	to	the	disciplinary	event;	
(3)	the	severity	of	the	disciplinary	sanction;	and	(4)	the	time	elapsed	since	the	date	of	the	disciplinary	event.	If	we	conclude	that	the	materiality	presumption	
has	been	overcome,	we	prepare	and	maintain	a	file	memorandum	of	our	determination	in	our	records.	We	follow	SEC	rule	204-2(a)(14)(iii)	and	similar	state	
rules.	
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Item	6:	Supervision	

	
	

Michael	Abram,	Chief	Compliance	Officer,	supervises	and	monitors	Ms.	Sise’s	activities	on	a	regular	
basis	to	ensure	compliance	with	our	firm’s	Code	of	Ethics.	Please	contact	Mr.	Abram	if	you	have	any	
questions	about	Ms.	Sise’s	brochure	supplement	at	(209)	633-3101.	
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David	Earl	Epps	

605	Standiford	Ave	Suite	N	
Modesto,	CA	95350	

Direct: (209) 264-8680
Office: (209) 633-3101

dave@integral-wealth.com
www.integral-wealth.com	

This	brochure	supplement	provides	information	about	Mr.	Epps	that	supplements	our	brochure.	You	
should	have	received	a	copy	of	that	brochure.	Please	contact	Mr.	Abram	if	you	did	not	receive	Integral	
Investment	Advisors,	Inc.	dba	Integral	Wealth	Management’s	brochure	or	if	you	have	any	questions	
about	 the	contents	of	 this	 supplement.	Additional	 information	about	Mr.	Epps	 is	available	on	 the	
SEC’s	website	at	www.adviserinfo.sec.gov	by	searching	CRD	#2366540.	

http://www.integral-wealth.com/
http://www.adviserinfo.sec.gov/
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Item	2:	Educational	Background	&	Business	Experience	

David	Earl	Epps		
Year	of	Birth:	1969	

Educational	Background:	
• Certificate	in	Personal	Financial	Planning,	University	of	California	Berkeley,	2003
• Bachelor	of	Science	in	Finance,	CSU	Stanislaus,	1994

Business	Background:	
Integral	Wealth	Management;	Investment	Advisor	Representative	• 2024	–	Present

• 1999	–	2024 Charles	Schwab	&	Co;	Senior	Financial	Consultant	

Item	3:	Disciplinary	Information4	

Mr.	Epps	has	not	been	subject	to	any	legal	or	disciplinary	proceedings	which	would	be	considered	
material	(or	otherwise)	to	a	client’s	evaluation	of	her	or	any	of	the	services	our	firm	provides.	

Item	4:	Other	Business	Activities	

Mr.	Epps	does	not	have	any	outside	business	activities	to	report.	

Item	5:	Additional	Compensation	

Mr.	Epps	does	not	receive	additional	compensation	or	economic	benefit	from	any	third	parties	for	
providing	advisory	services	to	clients	of	our	firm.	

4	Note:	Our	firm	may,	under	certain	circumstances,	rebut	the	presumption	that	a	disciplinary	event	is	material.	If	an	event	is	immaterial,	we	are	not	required	
to	disclose	it.	When	we	review	a	legal	or	disciplinary	event	involving	the	advisor	to	determine	whether	it	is	appropriate	to	rebut	the	presumption	of	materiality,	
we	consider	all	of	the	following	factors:	(1)	the	proximity	of	advisor	to	the	advisory	function;	(2)	the	nature	of	the	infraction	that	led	to	the	disciplinary	event;	
(3)	the	severity	of	the	disciplinary	sanction;	and	(4)	the	time	elapsed	since	the	date	of	the	disciplinary	event.	If	we	conclude	that	the	materiality	presumption
has	been	overcome,	we	prepare	and	maintain	a	file	memorandum	of	our	determination	in	our	records.	We	follow	SEC	rule	204-2(a)(14)(iii)	and	similar	state	
rules.



ADV	Part	2B	–	Brochure	Supplement	 	 	 Integral	Wealth	Management	

Item	6:	Supervision	
	
	

Michael	Abram,	Chief	Compliance	Officer,	supervises	and	monitors	Mr.	Epps’	activities	on	a	regular	
basis	to	ensure	compliance	with	our	firm’s	Code	of	Ethics.	Please	contact	Mr.	Abram	if	you	have	any	
questions	about	Mr.	Epps’	brochure	supplement	at	(209)	633-3101.	
	

	 	



ADV	Part	2B	–	Brochure	Supplement	 	 	 Integral	Wealth	Management	

	


	Form ADV Part 2A - Firm Brochure - 01.16.24
	Form ADV Part 2B - Supplement - (Combined) 01.16.24
	Blank Page



